PUTTING Al'IN S a | E'I EI:

MANAGEMENT

Al STRIKES AGAIN

Every new technology seems to bring its own language, and Al is no exception. Putting Al in
management has resulted in the use of "M/ INGEMENT" domains emerging.

Our approach to Al for Sales Maingement is under development. As we create training
modules, we will post some here.

Clicking on the icons below will give you temporary access to the videos, case studies, and
other materials we create.
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This case study begins with the Al instructions and follows
with the output. New opportunities, approaches,
prioritization and marketing content is included in Al's

response.

Our Al for Sales materials can be found here: www.AlforSales.solutions

orclick the icon.
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