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What is Elicit Selling?

This post-Al approach to value-added
selling can put sales professionals back
in control of the sales process.
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EVERY BUYER HAS A SECRET: “HERE IS WHAT IT WOULD TAKE FOR ME TO 8UY FROM YOU RIGHT NOW.”
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Let Al Train You
and Your Team
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All companies are sales-driven. When
EVETYONE in your organization
understands their role in sales, it
becomes a sales-focused business.

Continuous Quality Improvement (COI)
in sales requires ongoing coaching and
training. Al will continuously advance
your Elicit skills on every sale.

Click on the image of the

class you wish to take.
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WHERE ARTIFICIAL INTELLIGENCE MEETS STRATEGIE COMMUNICATION
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ReIT SALES

Can you give us some examples of
elicitation statements? In this video, you
will see nine strategies for using Elicit
Sales.
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